Gold for currency transactions	Latest version 20 GGI HERE.

Implementation of lobbying:	ISO 9001 QUALITY MANAGEMENT

1. Client recommendation:
- client contact data, buyers’ procedure ID formulation, email address is mandatory information.
- client facilitation, owner/exporter’s FCO if it has been obtained, HERE 01 Gold selling offer template.

2. Unacceptable and unfeasible requests from the sellers: 
- Expectation of cofinancing or advance for the seller’s costs and expences (export taxes, delivery, etc).
- Expectation or conditioning of the buyers’ or mandate/representative’s arrival to the seller’s location. 

3. Active guidance of the semi refined gold owner/exporter/seller’s willingness:
- Monitoring of incoming information and keeping records of the history of the seler’s relationship. 
- Steadily implementations of the monthly will checking/motivation/pushing emails for the sellers.
  For example: Dear Mr. Goldowner. How are you, Any progress in your gold selling procedure ?

4. Lobbying the owner/exporter’s will :
- Lobbying client to forget its initial unacceptable demands ... 
- Pushing the owner/exporter’s offering conditions into the direction of buyers’ requests …
- No restrictions, they are allowed all, meaning all lobbying methods and all ways of working …
- Lobbying should be implemented steadily, actively and according to your knowledge and experience ...

5. Lobbying the owner/exporter’s will to make the suitable FCO, HERE 01 Gold selling offer template:
- acceptable starting price offer $ 25.000 USD per KG, max. $ 26.000 USD per KG.
- if possible without unneccesarry terms and without unfeasible procedure conditions.

6. Arrangement of CGO Contract Draft, HERE 02 (to be implemented by GGI Support Staff).

Rules for payment:			For lobbyist working roles/profiles see Page2.

Gold quantity (sale/purchase)		Fee share	Earnings simulation
-----------------------------------------------------------------------------------------------------------------------------------------
10 kgs					2,00 %.		$ 6.000 USD. 
25 kgs					1,00 %.		$ 7.500 USD.		Value assumption for 
100 kgs					0,50 %.		$ 15.000 USD.		simulation calculatuion:
500 kgs monthly			0,30 %.		$ 45.000 USD.		1 KG = $ 25.000 USD.
1.000 kgs monthly			0,20 %.		$ 60.000 USD.
10 MT monthly				0,10 %		$ 300.000 USD.
-----------------------------------------------------------------------------------------------------------------------------------------
Commission for active lobbying in negotiations with existing clients: 50% of above defined shares.

Thus your client recommendation, meaning email address contact information, regarding the past from GGI yet implemented market research activities for GGI may be either NEW or EXISTING EMAIL ADDRESSE,
meaning your client gold owner/exporter for GGI may be either NEW CLIENT (first recommendation)
or EXISTING CLIENT (thus your work will be treated as additional recommendation).

For sure, your full attention is needed !

For effective and efficient lobbying implementation the client/seller’s contact data acquisition and basic initial information is not sufficient. For the proposed payment buyers are expecting an active and high-quality lobbying, thus actively implementing of the content as above, review points 1 to 5.

Sincerely yours.

1.AMS Co d.o.o. Inc. Gold Global International
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You are invited to implement our collaboration effectivelly.					        Page 2/2

Your email confirmation for the stated instruction and rules would be appreciated.

Your confirmation email respond for our collaboration regarding your clients gold sellers lobbying work should be sent for GGI clients support staff at email address info@goldglobal.eu.

Lobbying working roles/profiles	Common earning share	Earning type
1. Facilitator.	8/12	Each transaction.
2. Active intertmediaries, brokers, etc.	3/12	Each transaction possible.
3. Passive (not active) associates.	1/12	Final payment (once).

Criteria to achieve status 'active associate':
1st Option: 	adoption and recommendation of one new client gold owner/exporter's email address monthly.
2nd Option: 	at least one client gold seller's business email greetings/reminder weekly.

Lobbying work done				Working profile/status:
1. First recommendation (new client)		Facilitator
2. Additional recommendation (existing client)	Active status possible

Endbuyers corporation Gold Global International.

Clients/Partners support for gold selling.

Yours sincerely.
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		Miss Ines, Gold selling project manager.
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		Miss Julia, Gold selling advisory support.
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